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REFERRALS




REFERRALS

It is vital to build relationship with clients. This would make it
easier to ask for referrals

“Good day Sir, just wanted to let you know how much we enjoyed
working with you on the purchase/project. Clients like you is why
we do what we do.

Thank you for being exceptional. Also, we are trying to add a few
more clients who are as motivated as you to our clientele, do

you have any friends or colleagues, workers who could benefit
from our products or services? | don't mind if you can do an
introduction with me.

Using the template above, insert your product or services to
fit and proceed to ask your satisfied clients for referrals.




